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Indopmaniiina TexnoJioris 3acrocyBanuss CRM-cucrem AJ1s1 pO3BUTKY
MiINPUEMCTB

' BiHHMIbKUI HALIOHAIBHUN TEXHIYHUH YHIBEPCHUTET;

AHoTanis
[TpoBeneno anani3 icHytounx CRM-TexHooriii. Po3risiHyTo nepesaru Ta HelOIiKH.
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Abstract

The analysis of existing methods of CRM technologies is carried out. Advantages and disadvantages are
considered.
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Beryn

CyuyacHuil eram pO3BUTKY KOMI'IOTEPHHMX TEXHOJIOTiH, BKIIOYAIOYM amapaTtHe i MporpamHe
3a0e3MevYeHHs], MPUBIB J0 aKTUBHHUX JIOCTIDKEHb B 00nacTi iH(OpMamiiHUX TEXHOJOTIH 1 IITYYHOTO
IHTEJIEKTY, JI¢ Ha OCHOBI HOBUX MPHUCTPOIB PO3POOIIOIOTHECS €(PEKTUBHI MiIXOIM IS B3a€MOJIIT JIIOJUHH 3
KOMI'IOTEPOM, PO3POOITIOIOTECS CHCTEMH aBTOMATHYHOTO aHamily iHdopmarii, mo (QyHKIIOHYIOTh 0e3
y9acTi JIIOTUHH.

Crorogni CRM-cucremu (Customer Relationship Management — ynpaBniHHS B3a€MOBiITHOCHHAMH 3
KIIIEHTaMHU) € HEBiJI'€MHHM IHCTPYMEHTOM [isSUIBHOCTI 0araThOX CBITOBHX IiJIIPUEMCTB, IO JO3BOJISIE M
Habararo e(eKTHBHINIE BCTAHOBIIOBATH Ta pPO3BHBATH BINHOIICHHS 3 KiieHTamMu. [Ipote B VYkpaiHi
BripoBa/pkeHHsT CRM-crcTeM mpoxoansio MoBiIbHIIIE, HIXK Y BCbOMY CBITi. 3apa3 BiJICTaBaHHS YKPaiHCHKUX
KOMIIaHIil — SIK MOCTa4aJbHHKIB, TaK 1 3aMOBHMKIB pillleHb, B PO3yMiHHI Ta OCBOEHHI TEXHOJIOTiH UIs
YIOpPaBIiHHS B3a€MOJIEI0 3 KIIEHTAMH ILIBHIKO CKOPOUYY€ThCS. AJie JOCATHEHHS CBITOBHX CTaHAAPTIB
MpeICTaBHUKAMHU yKpaiHchkoro puHKy CRM-TexHOMOTIH BHMarae IOJAbIIIOT0 BHUBYCHHS ACICKTIB
BIIPOBAKEHHSI CUCTEM YIPaBIiHHS BiJHOCHMHAMH 3 KiieHTaMH. Came UM OOYMOBITIOETBCS aKTyallbHICTh
JOCTIDKEHb ¥ i cepi.

MeTor0 AOCHTIKEHHS € MiABUINEHHS e()eKTUBHOCTI (YHKIIIOHYBaHHSA Ta YMPaBIIHHSA Ta PO3BUTOK
MiAPUEMCTB 3 BUKOPUCTAHHSM iH(OpMamiiHOi TEXHOJIOTiI HAa OCHOBI METOJIB IITYYHOI'O IHTENEKTY Ta
3aCTOCYBaHHS HEUPOHHUX MEPEXK.

Pe3yabTaTn gociaiikeHHs

B xoni mpoBemeHHs OMISy METOMIB 1 MiAXOMIB JUIS BHPINICHHS JaHOI 3aJadyi MM NPUANUIMA 0
BHCHOBKY, III0 HAHOUIBIII TEPCIIEKTHBHUM ITiIXOIOM JUIS JIarHOCTYBaHHS CTaHy Ta PO3BUTKY MiAMPHUEMCTBA
€ posmi3HaBaHHA 00pa3iB. B Xxoni mpoBeaeHHs OTJsily METOAIB PO3Mi3HaHHS 0Opa3iB Oyin BHIUIEHI IBa
HaWOLIBII IpUitHATHEX MeTona. Lle po3nizHaBanHs 00pasiB 3a nonomoroto baifeciBebkoro knacugikaropa i
po3mi3HaBaHHs 00pa3iB 3a JOMOMOTOI0 HEMPOHHOT Mepexi Xeb0a.

BucHoBku

Y poboti mpoBemenuit anamiz icHylounx CRM-texHomori. Po3risHyTO TepeBarm Ta HEIOJIKH.
[lepcriekTHBHUM J11 MONANBIIUX JOCITIIPKEHb BU3HAYCHO WiAXiA, Mo 0a3yeThcs Ha OCHOBI METO[IB
HITYYHOTO IHTEJEKTY Ta 3aCTOCYBaHHS HEHPOHHMX MEPEX, OCKUIBKM BiH MOXE 3HAYHO TOKPAIUTH
pe3ynbTaT (PYHKIIIOHYBaHHS IMiJIIPUEMCTBA.

CITMCOK BUKOPUCTAHOI JIITEPATYPU

1. Ilpomaxk, B. KoHuenmis iHTeNeKTyalbHOTO KamiTally y Cy4acHid ekoHoMiuHiil Teopii [Tekcr] / B.
[Ipomaxk // Bicauk JIbBIBCBKOTO YH-TY. : cepis ekoHoMidHa. - JIbBIB : Bua. mentp JIHY im. IBana ®@panka. —
2003. — Bumn. 32. - C. 598.

2. Tleitn O. PykoBoacteo mo CRM. IlyTh K coBepIIeHCTBOBaHMIO MEHEIKMEHTa KIneHToB / J. [leiin. —
M.:«I'pesrios [Tabmumepy, 2007. — 384 c.



3. Acuunukuii JI.H. UnTenmnekryanbubie cucrtembl / SAcaunkmii JILH. / M.: JlabopaTtopus 3HaHM. —
2016. - C. 221.
4. Top 10 CRM Software Vendors / EnektpoHHwmii pecypc. — Pexum moctymy:

https://www.appsruntheworld.com.

Ky3in Onez Onezosuu — acnipant kadenpu AIIT, dakynbTeT KOMII'IOTEPHHX CHUCTEM Ta aBTOMATHKH,
BiHHUIIBKMIT HAITIOHAEHUI TEXHIYHUHN YHIBepcuTeT, M.BinHuI, e-mail: kuzin.olegl9@gmail.com.

Kuzin Oleh O. —AIIT graduate student, Department of Computer Systems and Automation, Vinnytsia National
Technical University. Vinnitsa, e-mail: kuzin.olegl 9@gmail.com.


https://www.appsruntheworld.com/

	УДК 004.93
	Кузін Олег
	Анотація
	Abstract
	The analysis of existing methods of CRM technologies is carried out. Advantages and disadvantages are considered.
	Keywords: CRM technologies, artificial Intelligence, neural networks, enterprise.
	Вступ
	Результати дослідження
	Висновки

