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NMEPCHEKTHUBHU PO3POBKU IHOOPMAIIMHOI TEXHOJIOT'TI
YIIPABJIIHHS BITHOCUHAMMU 3 KJIIEHTAMUA

BinHMIBKMI HalllOHATFHINA TEXHIYHUH YHIBEPCUTET

Anomauisn

B pobomi nposedeno ananiz cyuacuux cucmem ynpasninua ionocurnamu 3 kriecnmamu (CRM) ma susnaueno kirouosi
HanpsAmMKU O PO36UMKY HOBUX [HQOpMayiiHux mexHono2ii 6 yill cgepi. Bemawnosneno, wjo 6azamo icHyouux
CRM-cucmem obmedxncyromvca cmanoapmuum Habopom @QYHKYIN, AKI He 8paxosyioms cneyuqiky pisHOMAHIMHUX
bisHec-moOenell ma He 3abe3neuyioms OOCMAMHbOI SHyUKOCcmi O adanmayii ni0 YHIKAIbHI 8UMOSU KONMCHO2O
nionpuemcmea. Hosa ingpopmayitina mexnonoeis cnpusmume upiulenHIO yux npood.iem, 3abesneuyroyu inougioyanizo8ami
MOACIUBOCME 0151 2NUOOKO20 AHANI3Y OAHUX, AGMOMAMU3AYIT MAPKEMUHZ0BUX KAMNAHIT MA NepcoOHANi3ayii KOMYHIKayil
3 KILEHMAaMU.

KurouoBi cioBa: ynpasiinHs BigHocuHamu 3 kiieHtamu, CRM, iHpopMmarliliHa TEXHOJOTIS, aBTOMAaTH3Allisl,
MepCOHAI3aIlis, aHAJI3 TaHUX.

Abstract

The paper analyzes modern customer relationship management (CRM) systems and identifies key directions for the
development of new information technologies in this area. It was established that many existing CRM systems are limited
to a standard set of functions that do not take into account the specifics of various business

models and do not provide sufficient flexibility to adapt to the unique requirements of each enterprise. New
information technology will contribute to solving these problems, providing individualized opportunities for deep data
analysis, automation of marketing campaigns and personalization of communications with customers.

Keywords: customer relationship management, CRM, information technology, automation, personalization, data
analysis.

Beryn

Y IuHaMIiYHOMY Ta BHCOKOKOHKYPEHTHOMY CYy4acHOMY Oi3HEC-CepelOBHIIN, JIe¢ TEXHOJOTIl IIBUIKO
PO3BUBAIOTKCS, & OYIKYBaHHS KJTIEHTIB MOCTIMHO 3pOCTAI0Th, KOMITaHIi CTHKAIOTHCS 3 HEOOXIIHICTIO HE TiIBKU
MPOIOHYBAaTH BUCOKOSIKICHI TOBapH Ta IOCIYTH, ajie i HaJaBaTH HENepeBepIIeHUH piBeHb 00CITyTrOByBaHHS
KIII€HTIB. Y IIbOMY KOHTEKCTI, yIIpaBIiHHA BiqHOocHHamu 3 KilieHTamMu (CRM) BUXOIUTH Ha TIEPE/IHIN TUIaH SIK
KPUTUYHO BaXJIMBUI IHCTPYMEHT, 1110 JIO3BOJISE MMiIMIPUEMCTBAM IMiATPUMYBATH Ta PO3BUBATH B3a€MOBUTI THI
BITHOCHHHM 31 cBoiMM KiieHTamu. Opnak, Tpaauuiiini CRM cucreMu 4acTto BUSIBISIIOTHCSI HELOCTATHBHO
THYYKUMH a00 aJanTHBHEMHU JI0 YHIKAJIBHUX TOTpPe0 KOXHOro Oi3Hecy, 10 NPHU3BOJIUTH A0 IMOTpeOH B
IHHOBAIIISIX Ta PO3POOILIi HOBUX TEXHOJIOTTYHUX pillieHb [1].

Mera 11i€i poGoTH momsirae 'y TuOoKoMy aHaii3i HemolikiB icHyrounx CRM cucteM Ta po3poOiii HOBHX
MiXO/MIB 10 YIPAaBIiHHS BiAHOCMHAMH 3 KII€HTaMH, IO 3a0e3nedarh BUCOKY CTYIiHb TepCOHai3allii,
THYYKOCTI Ta iHTerpaii 3 iHmmMu Oi3Hec-riporecamu. Li iHHOBAIIHHI MiX0AX MalOTh Ha METi JOITOMOI'TH
KOMIIaHisIM HE TUIbKH 30eperTd KOHKYPEHTHI MepeBard, ajieé i CTBOPUTH JIOJATKOBY IIHHICTB IS CBOIX
KITI€HTIB, MOKPAIYIOUYH SKICTh B3a€EMO/II1 Ta 3a/I0BOJICHHS KIIIEHTIB Ha KO)KHOMY KPOIIi IXHBOTO IIIISXY.

Buxonsuu 3 1p0Oro, TOCHiIHUIBKAN THTEPEC OXOIUTIOE PO3pOOKY HOBHX (DYHKIIIOHAIEHHX MOXKIMBOCTEH,
TaKWX SIK PO3UIMPEHI aHATITUYHI IHCTPYMEHTH JUJIsl TITUOOKOTO PO3yMiHHS MOTPEO KIIIEHTIB, aBTOMATH3AIis
MapKEeTUHIOBUX KaMMaHii /Ui e(eKTHBHOIO 3allydeHHsS! Ta yTPUMaHHs KJIIEHTIB, a TAKOX BIIPOBA/IKCHHS
IHHOBAIIfHUX 3acO0iB KOMYHIKaIlii, BKJIIOYAIOUYM YaTH Ta IHCTPYMEHTH JUIS CTBOPEHHS HOTATOK, IO
JIO3BOJISITH KOMITAHISIM ITiITPUMYBATH MOCTIHHHHN Jiasior 31 cBoiMU KirieHTamMu. Tomy po3poOka iHpopmartiitHol
TEXHOJIOTIT yIpaBJIiHHS BiIHOCHHAMH 3 KJIIIEHTAMH € JIOIIJILHOI Ta Ma€ NPaKTUYHE 3HaYeHHs. Taka po3polOka
notpedye BpaxyBaHHS HAHCYYaCHIINX TEHACHLIH Yy TEXHOJIOTISIX Ta afanTallii 10 3SMiHHUX BUMOT PHHKY, 11100
3a0e3MeYUTH MaKCUMAJIbHO €()eKTHBHE Ta THYYKE YIPaBIiHHS BiIHOCHHAMU 3 KITI€EHTAMHU.



Pe3yabTaTn qocaiiKeHHs

PerenpHuit anamiz icHyrounx cucteM CRM migkpecnwB OeKiibka KPUTHYHUAX HEAONIKIB y IX
¢yHKLIOHATBHOCTI. 30KpeMa, OyJI0 BHUSIBICHO, IO JIEsIKi CUCTEMH He 3a0e3MeuyloTh JOCTATHBOI MiATPUMKH
JUIsi OOpOOKHM BEJHMKHUX OOCSTIB JAaHUX, HEOOXiTHMX A1 e()EKTUBHOTO aHalli3y MOBEIIHKH CIIOKHBadiB Ta
(hopMyBaHHS TIEpCOHATI30BAaHMUX MPOIO3UIlid. KpiM Toro, icHyro9i pilieHHS 4acTo HE MaloTh 3acO0iB It
iHTerparii 3 IHMIMH 013HEC-CUCTEMaMH, 110 0OMEXYE iX e()eKTUBHICTh Y paMKaX KOMIUIEKCHOTO YIIPaBIiHHS
nignpueMcTBoM. HoBUI minxix, 3ampornoHOBaHMU B I po0OOTi, mepenadavyae CTBOPEHHS THYYKOI Ta
MacITabOBaHOT CUCTEMH, sIKa 3a0e3MeUnTh KOMIUIEKCHY MIATPUMKY ycix mporieciB CRM, Bxirogatoun 30ip,
aHaJIi3, BAKOPHUCTAHHS Ta 30epiraHHs JaHuX Ipo KIIieHTiB [2].

[IpoBenenwuii anamiz nepenoBux CRM cuctem BHUSBHUB Taki OCHOBHI HEIOMIKH:

Salesforce: BBaxkaeTbcsi ofHiero 3 HainmotyxkHimmux CRM cucrem Ha punky. Salesforce moxke OyTn HaaTO
CKJIQJTHOFO JUTS MaJIOTO Ta CEPEeIHBOr0 Oi3HEeCy Yepe3 BUCOKY BaPTiCTh Ta CKJIAAHICTh HANAmTyBaHHs [3];

Zoho CRM: mompu cBOIW JIOCTYIHICTh Ta JIeTKiCTh BUKOpHcTanHs Z0ho CRM mae oOMexeHHs 11070
iHTerpamii 3 IHIIUMH CUCTEMaMH, 1[0 MOKE€ CTBOPUTH MEPEIIKOIU /Il KOMIaHii 31 CKJIaJHUMHU MpoLecaMu
[4];

Microsoft Dynamics 365: us cucrema nponoHye riuOOKy iHTerpamnito 3 iHIMMH npoaykTamu Microsoft,
ajle MOXKEe BUSIBHUTHUCS TOPOTOBKA3HOIO JUIsi HEBEJIHMKHX OpraHi3aliid, a TAKO)K BUMaraTH 3HAYHUX BUTpAT Ha
HaBYaHHS repcoHany [5];

HubSpot: Bimomuii cBoimMH iHCTpyMeHTamu isi iHOayHI-MapkeTuHry. HubSpot moke He HagaBaTH
JOCTaTHBOI (DYHKIIOHATIBHOCTI AJISi KOMIUIEKCHOTO YIIPaBJIiHHS KJIIEHTCHKHUMH BiITHOCHHAMH B JACSIKHUX OiJIbII
crierdivaux chepax OizHecy [6].

Ha ocHOBI 1pOr0 aHamizy cTae 3po3yMiJio, MIO ICHYIOUI DIMIEHHS HE 3aBXIM MOXKYTh 3a0€3MednTH
HEOOXITHUH piBeHb 1HAWBiAyalliallii Ta THYYKOCTI, SIKMi MOTpiOeH cydacHHMM KommaHisM. ToMmy, BHHUKAE
notpeda y po3pobiti HoBoro migxoay no CRM, sikuii Ou 00'€HYBaB THYUYKICTh HajallTyBaHb, JETKICTh
iHTerpamii 3 iHMMMA CUCTEeMaMH, JHOCTYIHICTh I PI3HUX po3MipiB Oi3HECY Ta MOXKIUBICTH TIHOOKOTO
aHaIi3y TaHuX.

Ocobnusocmi npononosarnoi CRM cucmemu noasearoms 6 momy, wjo 00 ii ckiady 6x00imv uam ma
HOMAamKu:

* gaT — 11e BOy/IOBAaHUI IHCTPYMEHT ISl MUTTEBOTO OOMiHY TIOBITOMIICHHSIMHY 3 KJTIEHTAMH, IO TO3BOJISE
HIBHJIKO pearyBaTH Ha iX 3allUTH Ta MiABHUIILYBATH 33JJ0BOJICHICTh 00CIYTOBYBaHHSIM;

* HOTaTKU — II¢ (DYHKIIOHAJ JJisi CTBOPCHHS Ta 30epiraHHs HOTATOK, IOB’SA3aHUX 3 KJIIEHTCHKUMHU
aKayHTaMH, 10 JO3BOJIsiE 30epiratu BaKIUBY iH(OPMAIIIIO Ta iCTOPIiI0 B3aEMOIIT 3 KOXKHIM KITI€EHTOM.

BucHoeku

Ha ocHoBi neranbHOro anamnizy icnyrounx CRM cucteM i BUSBICHUX HEJOJIKIB, MOXKHA 3pOOUTH BUCHOBOK
PO KPUTUYHY HEOOXiTHICTh PO3pOOKH HOBOI iH(pOpMaIIiifHOT TeXHOIOTI y cepi ynpaBIiHHS BiIHOCHHAMU 3
kiieHTamu. HoBa TexHOIOTIs Mae 3a0e3MeunTH:

* BUINY CTYIIHb IHJAMBIIyasizaimii KOMYHIKAI[il 3 KII€HTaMH, J03BOJISIOYM KOMIIAHISIM CTBOPIOBATH
MepPCOHATI30BaHI MAPKETHHTOBI KaMIIaHil Ta MPOTO3HIIii;

* THYYKICTh HaJIANITYBaHb Ta IHTErpaiii 3 iHIWMH Oi3Hec-cucTeMamH, 100 3a0e3Me4YHuTH JIETKICTh
BITPOB/XKEHHS 1 BAKOPHUCTAHHS HABITh JIJIsl MAJIOTO Ta CEPEAHBOr0 Oi3Hecy;

* MOXUJIMBICTH TIIMOOKOTO aHAJI3y JaHWX JJIS KPalloro PO3yMiHHS MOTpeO Ta MOBENIHKH KITI€HTIB, IO
JTO3BOJIUTH ITiJIBUIIATH €(PEKTUBHICTh B3aEMO/II{ 3 HUMHU.

Taka po3poOka BUMarae He TUTBKM TEXHOJIOTIYHMX iHHOBAIliH, aje W TIMOOKOro po3yMiHHs crierudiku
pi3HEX Oi3HEC-MOjieNell Ta MoTped KITIEHTIB JUI CTBOPEHHS MIIHCHO €EeKTHBHOTO Ta THYYKOTO PIlIEHHS IS
YIpaBIiHHSA BIIHOCUHAMH 3 KIII€EHTAMHU.
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