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CYYACHI HIAXOAU JO ONTUMIBAIIL KOMYHIKAIIMHOI
MNOJIITUKHU NOITOBOI'O NIIMNPUEMCTBA

BiHHMIBKWI HAIllOHATBHINA TEXHIYHIH YHIBEPCUTET

Anomauin

Amnanizyemoca cyyacHuii cmaH YKpaiHCbK020 PUHKY NOUWMOBUX NOCIye y KOHMeEKCMI KOHKYpeHyii «Ykpnowmuy» ma
«Hoeoi' Ilowmuy, 3pocmanus enekmpouHoi Komepyii, yugposizayii KIieHMCcbKoi NOBeOIHKU MA BOEHHUX BUKIUKIS.
Ocobnugy ysazy npudineno esontoyii KomyHikayitnoi nonimuxu — 6i0 mpaouyitinux ATL/BTL-memo0ieé 00 OMHIKAHATbHUX
cmpamezii Ha 6a3i yugposux xananie, Al-nepconanizayii, Big Data ma CRM-cucmem. Iloxazano, wo KiieHmoyeHmpuina
iHmeeposana komyHikayia 3 ¢oxycom na NPS, weuoxuu ¢hiobex i nepconanizo8aui noGi0OMIEHHA CHPUSE NIOBUUEHHIO
JIOSIbHOCT, 3HUXNCEHHIO BUMPAM MA 3MIYHEHHIO KOHKYPEHMHUX NO3uyitl y yupposiil ekoHoMiyi.

Knrouosi cnosa: Yxpnowma,; Hosa nowma, xomynikayitina nonimuxa, Ukrposhta, Nova Poshta, communication policy

Abstract

The paper examines the current state of the Ukrainian postal services market amid fierce competition between
Ukrposhta and Nova Poshta, rapid growth of e-commerce, digitalization of customer behavior, and wartime challenges.
Particular attention is given to the evolution of communication policy — from traditional ATL/BTL methods to omnichannel
strategies based on digital channels, Al personalization, Big Data, and CRM systems. It is demonstrated that a customer-
centric integrated communication approach focused on NPS, fast feedback, and personalized messaging helps postal
operators increase customer loyalty, reduce service costs, and strengthen competitive positions in the digital economy.
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KirouoBrMH 0COOIMBOCTSMH BITYM3HIHOTO PUHKY MOLITOBUX MOCIYT YKpaiHu € [1]: 3amekia KOHKypeHTHa
6oporeba Mik AT «Ykpmnomray ta TOB «HoBa [lomra»; cTpiMke 3pOoCTaHHSIM €JIEKTPOHHOI KOMEpIIii;
IUQpPOBI3allis CHOXHUBYOI IMOBEIIHKM; BHKIMKKA BOEHHOT'O CTaHy; BUMOTU (QiHaHcoBoi iHKI03ii. [lomrosi
MiIPUEMCTBA TIEPEXOATh BiJl TPAAMIIHHOTO JHCTyBaHHS 10 KOMIUIEKCHUX JIOTICTUYHHX Ta (iHAHCOBUX
cepBiciB. KomyHikaniiina nomituka crae KIO4YOBUM iHCTpyMeHTOM miasuiieHHs Net Promoter Score (NPS),
JIOSUTBHOCTI  KJIIEHTIB, ONTHUMI3allii BUTpaT 1 ajamnTaiii 10 OMHIKaHAJbLHOIO CBITY. 3a JaHUMHU 3BITIB
“YxpromTn”, po3BUTOK HU(PPOBHUX KaHATiB KOMYHIKalil (MOOIIBHUN 10JATOK, 0COOMCTHI KabiHeT, mporpaMa
JIOSIBHOCTI) Oe3MmocepeIHbO BIUIMBAE Ha 30€PEKEHHS KIIEHTCHKOI 0a3M Ta 3pOCTaHHS AOXOJIB BiJ MOCHIOK i
MIDKHApOJHHUX BiIIPaBIICHb.

KomyHikariiiiHa noJiTHKa HOMITOBOTO MiAMPUEMCTBA — IIe KOMIUIEKC B3a€EMOTIOB’ SI3aHHUX 3aX0/[iB IPOCYBAHHS
MOCIYT, B3a€MOJii 3 LIIBOBOIO AyIWTOPI€I0 Ta YHPABIIHHS PEMyTaLi€l0 B paMKaX KOMIUIEKCY MapKETHHTY
4P/7P. Bomna Bkimo4ae pekiamHi kammadii, PR, crumymoBanHs 30yTy, OpSIMUl MapKeTUWHT, IHQPOBi-
THCTPYMEHTH Ta MEPCOHaNbHI Mpoaaxi. OCHOBHI XapaKTEPUCTHKH: IHTETPATHUBHICTh, KJIIEHTOOPIEHTOBAHICTS,
BumiptoBaHicTh (ROI, kouBepcis, NPS), agantuBHicTh 10 KaHauiB. ONTHMalbHA MOJITHKA 3a0e3Meuye €IMHUN
iMipK OpeHIy, peajbHMH uac peaklii Ta MEepCOHANi30BaHi MOBIJOMIIEHHS, IO OCOOJMBO KPUTHYHO ISt
MiAMPUEMCTB 3 PO3raly)KEHOI0 MEPEXKEI0 BUIIUICHD 1 TIEpEeCYBHHUX IMyHKTIB. TpamulliifHi MeTou 0a3yloThCs Ha
KJacu4yHOMY Komiutekci npocyBaHHs: ATL-pexnmama (TenebadenHsi, panio, 30BHiumHsA), BTL-akuii (po3maua
¢mnaepiB, POS-maTepianm), ocobucti mpoaaxi uepes TUCTOHOI i orneparopis, PR depes npecy. Bonu edektuHi



JUTSL OXOIUICHHS CTapIOi ayAWTOpPii Ta CITLCHKUX PETiOHIB, ajieé CTPAKIAIOTHh BiJ BUCOKOI BapTOCTi, HU3LKOI
MepcoHai3amii Ta BiICYTHOCTI 3BOPOTHOTO 3B’SI3KY.

Amnaniz eeKTHBHOCTI 3IIHCHIOETHCS 4Yepe3 YacTKy OXOIUICHHS, 3alaM’SITOBYBAaHICTh 1 MpsMi mpogaxi. Y
Cy4aCHUX YMOBaxX ILii METOJH MOCTYIIOBO BUTICHSIIOTHCS 200 JTOMOBHIOIOTHCS HUPPOBUMHU IHCTPYMEHTAMH depes
HU3BbKY KOHBepCifo Ta 3poctaHHs BuTpar. CydacHi MiAXOQW aKIEHTYIOTh Ha MHQPOBiH TpaHchopMarlii,
OMHIKaHaNpHOCTI Ta mAaHuX. OMHIKaHaJIbHA KOMYHIKalis mependadae OE3MIOBHY IHTETpamil0 KaHAaliB:
MOOUTFHUI JNOJaTOK + ocobucTuii kabiHeT Ha caiiti + datOoTu (Telegram, Viber, Facebook) + SMS/push-
MOBiIOMIIEHHS + comMepexi + ¢i3uuHi BigaieHHs. KIlieHT oTpuMye €TWHHUIA TOCBiA HE3aJNEKHO BiJ] TOUKH
KoHTakTy. Big Data Ta mrydHuil iHTeNneKT MO3BOJSIOTH CErMEHTYBATH ayAWTOPIO, MIPOTHO3YBATH MOTPEOH Ta
MepCOHANI3yBaTH TpOMO3MLii (HampuKian, iHAMBiAyanbHI Tapudu mIs e-commerce YW HaraJyBaHHS IIPO
nacroptHi gocraBku). CRM- i ERP-cuctemu, siki BupoBamkeHi Ykpromroto y 2024-2025 pp. 3a0e3neuyoTh
envHy 6a3y IaHuX KII€HTIB, aBTOMATH3AIII0 3BOPOTHOTO 3B’S3KY Ta ONTHMI3AIlil0 MapIIpyTiB KoMmyHikarii. Al-
4aTOOTH Ta TOJOCOBI AaCHUCTCHTH CKOpPOYYIOTH 4Yac BigmoBimi g0 cekyHa, a AR/VR-rexnomorii
BUKOPUCTOBYIOTBCSl ISl BIPTYaIbHUX TYpiB MO BiAJIeHHSX. [HHOBalifHMN HampsIMOK [Jisi TOIITOBHX
mignpueMcTB BKiIrodae phygital-minxin (moeguanus (izmgHOTO Ta MUGPOBOro), KOHTEHT-MAPKETHHT (BeOiHApH
JUTS THATPUEMITB, KOPHCHI TOpaaW B COIMEpekax), ryMopuctudHnii SMM (K y KOHKypeHTHiil O0opoThOi
«Yxprowtu» 3 «Hooro [TomrToro») Ta mporpaMu I0sUIBHOCTI 3 TeiiMidikaiero.

AKTyallbHUMH € €KOJIOTiYHa KOMYHIKallis (emeKTpoOaiiKu, 3eJeHi TEeXHOJOrii), JOCTaBKa IOKYMEHTIB 3a
kopmoH 3 QR-mapkamm Ta iHTerpamiss 3 MibkHapogHuUME IaTdopmamu. CydacHa CTpaTeris mepemdadae
OHOBJIICHHS IMiJKY Yepe3 KOMYHIKalliiiHy mporpaMmy, po3BUTOK MOOIJILHOTO 3aCTOCYHKY Ta miaBuiieHHs: NPS 3a
PaxyHOK IIBUIKOTO TPEKIHTY Ta caMOOCIyroByBaHHs (TIOMITOMATH, TEPMiHAIHN).

Jis 3a0e3redeHHs ycIixy MOIMITOBUM ITiIPUEMCTBAM BapTo: 1) BrmpoBaguTu moBHOLiHHY CRM-cucremy 3
IHTerpalli€lo BCIX KaHANIB JUIA €IUHOTO MpOoQiIo KIi€HTa; 2) OHOBUTH MOOUTBHHHA JOAATOK 3 (YHKLISIMH
MEPCOHANI30BaHUX push Ta 4aT-00TiB; 3) MPOBOJAUTH PETryIIIpHE HAaBYAHHS MEPCOHATY KIII€EHTOOPIEHTOBAHOMY
ciinkyBaHHio Ta digital-HaBnukam; 4) iHTerpyBaTn kaHanu komyHikamii (SWOT-anami3 + conjoint-aHami3) Ta
ouintoBatn edektuHicTh 32 KPI (NPS, xonBepcis, retention rate, ROI); 5) po3BuBaTH KOHTEHT-MapKETHHT 1
MapTHEPCTBa 3 e-commerce-uiargopmamu; 6) 3abe3neunTH KidepOesmneky aanux Ta BignosimHicth GDPR-
MoIiIOHNM HOpMaM. YHUKaTH (PparMeHTapHOCTI KaHaiB i HaAMipHOI MacoBoi pekinamu. OTKe, CydacHi Mmiagxo1u
JI0 ONTUMI3aIlii KOMYHIKAI[iiTHOI MONITHKH — BiJi OMHIKaHaIBHOI iHTerpamii ta Al-mepconamizamii 1o CRM Ta
MUPPOBOrO KOHTEHTY —J03BOJISIFOTH MOINITOBUM MiAMPUEMCTBAM MEPETBOPUTHUCS HA KITIEHTOICHTPUYHI ITHGPOBI
xabu. KommuiekcHe BHOpOBa/KEHHS [UX 1HCTPYMEHTIB TIiJBUIIYE JIOSUIBHICTh, 3HHXKYE BHUTpATd Ha
00cITyroByBaHHsI, 301JIbIIYE YACTKY PHHKY B YMOBaX KOHKYPEHIIIT Ta 3a0e3Ieuye cTaje KOHKypeHTHE CTaHOBHIIIE
B enoxy u¢poBOT EKOHOMIKH Ta €BPOIHTErpalii.
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