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TRANSNATIONALIZATION OF THE WORLD ECONOMY: INTERNATIONAL BUSINESS

The transnationalization of the world economy and its impact on international business is an important topic of our time. The rapid development of global technologies, the growth of international trade and investment, as well as the impact of global crises, necessitate a deep understanding of the mechanisms of transnational corporations and their relationship with the global economy. The transnationalization of the world economy is a process of growing interdependence of national economies, which is reflected in the intensification of international economic relations, expansion and deepening of transnational activities. This process has a significant impact on all spheres of society, so the study of its features and patterns is extremely relevant. Transnationalization is a process of growing interconnections and interdependence between countries, which is manifested in an increase in international trade, investment, migration and information flows. International business is a type of economic activity that is carried out outside of one country and involves the movement of goods, services, capital, people and technology. The main feature of a TNC is a combination of centralized management with a certain degree of independence of legal entities and structural units (branches, subsidiaries) located in different countries. TNCs began their intensive development in the second half of the twentieth century. It should be noted that there are a number of sources of their effective activity compared to companies that exist only in one country. These sources include: 
– advantages of ownership of and access to natural resources, capital, and research and development results;
– horizontal diversification by technology within the same industry, which in both cases ensures economic stability and financial sustainability of TNCs;
– the possibility of optimal distribution of the parent company's enterprises in different countries, taking into account the size of their national markets, the rate of economic price growth, the availability of economic resources, and political stability; 
– the ability to overcome various barriers to the introduction of their goods into the market of a country through direct investment by exporting; 
– wide use of financial resources of other countries; 
– continuous awareness of the situation on the commodity, currency and financial markets in different countries, which allows to quickly direct capital flows to those countries where there are favorable conditions for maximizing profits [4]. 
By supporting the circulation of capital, people and technology, multinational companies in many countries contribute significantly to the economic growth and development of host national economies, including:
– reducing the severity of import-related foreign exchange deficits, which means that they transfer to other countries at least part of the production they have been importing; 
– raising the culture of doing business and consumption of goods and services in accordance with international standards; providing additional jobs for the local population, which is especially important for countries where the arrival of labor-intensive facilities will allow the use of mainly physical rather than machine labor [2]. 
At the beginning of the XXI century, transnationalization of production and capital became not only a direct condition for the functioning and development of TNCs, but also a factor that largely determines the pace and proportions of development of the entire world economic system. At the very least, the growing role of foreign economic activity in TNCs' operations is becoming an increasingly effective factor in their economic growth. The scale of expansion of TNCs' activities has increased significantly due to:
– the opening of the Eastern European and post-Soviet economic spaces; 
– accelerated globalization of financial markets; 
– intensification of privatization processes; 
– deepening interdependence of a number of countries and national economies; 
– intensification of economic competition; regional integration processes; 
– emergence of new technologies, especially in the field of communications and telecommunications, space, biotechnology [7].
Since TNCs have huge capital, they are active in international financial markets. The movement of 1–2% of the mass of money held in the private sector is quite capable of changing the mutual parity of national currencies. TNCs often consider foreign exchange operations as the most profitable source of their profits. It is well known that the 1970s were characterized by a sharp increase in the volatility of international monetary relations. With the introduction of currency floatation, the range of exchange rate fluctuations in the leading developed capitalist countries expanded, and the reliability of currency forecasts sharply declined. At that time, fluctuations in nominal and relative interest rates on international loans and securities became more frequent [4].
The centralization of foreign exchange positions of large corporations gives them an advantage in price competition in their home markets, as they are less likely to include in the price of goods the costs of covering currency risks and the costs of converting foreign currency into local currency. Moreover, the strategy of international monopolies allows branches to provide buyers of final products in local markets or in third countries with the freedom to choose the currency of payment, and negative trends arising in the course of commercial transactions are leveled by operations of the company's central financial body in international currency and credit markets. The influence of TNCs on the world economy is dualistic. On the one hand, TNCs are a consequence (product) of dynamically developing international economic relations, and on the other hand, they themselves act as a powerful mechanism of influence on them, forming new ones and modifying the existing ones [2]. 
According to the UNCTAD, in 2022, the world's 100 largest TNCs controlled assets worth $32.5 trillion, equivalent to 40% of world GDP. In 2022, the volume of global foreign direct investment (FDI) amounted to $1.6 trillion, which is 77% more than in 2020. TNCs account for about 70% of global trade in goods and services.
Forbes magazine has released its annual ranking of the world's most expensive brands, where Apple is once again the leader, but this time with impressive results. The value of the Apple brand in 2023 reached USD 352.2 billion. This is 97% more than in 2018, which demonstrates Apple's phenomenal growth and dominance in the technology market. Microsoft took the second place with a brand value of USD 229.2 billion. This is a 120% increase over 2018. This rapid growth underscores Microsoft's success in cloud computing and artificial intelligence. Amazon rounds out the top three with a brand value of USD 222.4 billion. This is an increase of 215% compared to 2018. Amazon continues to expand its presence in the e-commerce and cloud services market, leading to a significant increase in brand value. In addition, we note that Facebook (Meta) lost second place, but still ranks 4th with a brand value of $200.8 billion. Google dropped to 5th place with a brand value of $191.3 billion. Tesla rapidly burst into the ranking, taking 47th place with a brand value of $38.4 billion. Huawei, despite the US sanctions, continues to grow and ranks 70th with a brand value of USD 15.3 billion. The company is ranked 70th with a brand value of $15.3 billion. It should be noted that the Forbes ranking is based on several factors, such as the company's financial performance, brand strength, and brand influence on consumers. The updated 2023 ranking clearly demonstrates the dominance of technology companies and the rapid growth of Chinese brands [3]. 
In 2023, the Fortune Global 500 ranking included TNCs from 39 countries. The United States traditionally leads the way in terms of the number of companies in the ranking (122), followed by China (135), Japan (52), and Germany (27). The key trends of the Fortune Global 500 in 2023 include:
– the growing role of TNCs from developing countries. Chinese TNCs continue to increase their presence in the ranking, while Indian and Brazilian TNCs also show steady growth;
– changes in the industry structure of the ranking. Technology and pharmaceutical companies continue to push traditional energy and industrial TNCs out of the ranking;
– the growing importance of environmental and social factors. TNCs are increasingly paying attention to environmental issues, social responsibility and corporate governance.
The transnationalization of the global economy is caused by a number of factors, such as:
– scientific and technological progress and the development of information technologies that facilitate communication, coordination and business on an international level;
– liberalization of trade and investment, which has led to lower barriers to international business;
– globalization – the process of growing interdependence and interconnection of countries in all spheres of life.
Transnationalization has both positive and negative consequences. The positive effects include:
– economic growth: transnationalization stimulates economic growth by increasing trade, investment and technology transfer;
– job creation: TNCs create jobs in the countries where they locate their production facilities and headquarters;
– increased welfare: transnationalization can contribute to increased welfare in the countries where they locate their production facilities by creating jobs and raising wages.
The negative effects are:
– economic inequality: transnationalization can lead to increased economic inequality between and within countries;
– loss of sovereignty: some countries fear that transnationalization may lead to a loss of sovereignty and control over their own economies;
– ethical issues: TNCs can be accused of labor exploitation, human rights violations, and environmental damage.
Modern transnational corporations are characterized not only by the scale and transnational nature of their activities, but also by flexible and dynamic forms of production organization. One of the key features of TNCs is the development and use of various forms of international division of labor (IDL) within their internal corporate structure.
ILD is an objective process that results from the concentration of production on certain types of products, parts, assemblies, and technological operations. It leads to the specialization of countries, enterprises, and TNCs, which allows them to use their competitive advantages, save resources, and improve the quality and competitiveness of their products. TNC use three main forms of MNEs:
– subject specialization: The TNC concentrates the production of the final product in one country, and the production of individual parts, subassemblies, components in other countries where favorable conditions exist;
– itemized specialization: A TNC breaks down the production process into separate stages and places them in different countries where it is profitable to produce a particular part;
– operational (technological) specialization: The TNC distributes certain technological operations (casting, stamping, welding, painting) to different countries where the necessary resources, technologies and skilled labor force are available.
It is important to emphasize that TNCs do not simply transfer a part of the production process to another country. Their strategy is to rationally locate the production of parts, semi-finished products, and components at facilities that best meet the needs of regions and continents. This allows them to:
– reduce production costs by using cheap labor, available resources, and favorable tax regimes;
– increase flexibility and adaptability to changing conditions in the markets of different countries;
– to take into account the specifics and demands of local consumers when assembling and upgrading final products.
TNCs locate the assembly of final products in close proximity to sales markets, which allows:
– reduce transportation costs;
– reduce delivery time;
– increase the speed of response to changes in demand;
– better understanding of the needs of local consumers.
The development and use of various forms of MNEs within TNCs is an important factor in increasing their competitiveness in the global market. This contributes to the development of international trade and investment, technology transfer, and the creation of new jobs around the world.
In 2023, about 75% of TNCs' final products were assembled in the countries of sale, which led to a 20-25% reduction in transportation costs. Delivery times for products were reduced by 3-4 days. Localization of assembly enables MNCs to respond to changes in demand 15% faster.
Given the trends in the development and application of artificial intelligence and robotics, this may lead to the automation of some production processes and a change in the geography of production location. In addition, the growth of environmental and social requirements makes TNCs take a responsible approach to the choice of production locations. Trade wars and geopolitical risks may negatively affect the location of TNCs' production facilities. For example, Apple: continues to locate iPhone production in China, but is also expanding its presence in other countries, such as India and Vietnam. Nike: due to its flexible production strategy, it can quickly adapt its products to the needs of different markets. Toyota: Actively uses assembly localization, which allows it to be a leader in car sales in many markets. It is important to note that the location of TNC production is a dynamic process that is constantly evolving.
The strategic development of TNCs in the modern world is characterized by multi-vector nature, with a focus on achieving resilience to dynamic changes in the business environment. Cost minimization, driven by increased competition and the rising cost of innovation, is also a key priority, as is the development of operational flexibility. It is important to emphasize that the successful implementation of TNCs' global strategies is possible only if the national regime for foreign direct investment is favorable.
Entering new markets poses a dilemma for an international corporation to choose between global integration and rapid adaptation to the specifics of the local market. The first option involves centralization and standardization of procedures in structural units, while the second option involves granting them greater autonomy.
The set of factors that influence the choice of the type of global strategy of a TNC can be divided into two groups:
Factors determining the choice of global integration:
– economies of scale;
– standardization of products and services;
– control over quality and brand;
– optimization of supply chains.
Factors that require a quick response to local demand: cultural characteristics, economic and political conditions;
– competitive environment, specifics of local needs.
Conclusions. Thus, transnationalization of the world economy is an objective and dynamic process that has a significant impact on all aspects of society. International business plays a key role in transnationalization, acting as a driving force for globalization and integration of economies of different countries. Іt can be stated that the transnationalization of the global economy and international business open up new opportunities for development, but also pose a number of serious challenges to the global community. It is important to cooperate internationally to address these challenges and ensure sustainable and equitable development of all countries.
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