VJIK 658.8
K. B. IlorymuHcbKa
B. B. KaBeubkmnii

MEHEJ[)KMEHT 35YTOBOI AISIIBHOCTI NIIINIPUEMCTBA 3
3ACTOCYBAHHSIM IHCTPYMEHTIB EJIEKTPOHHOI
KOMEPIIII

BinHUIBbKMIA HAIOHATILHUN TEXHIYHUN YHIBEpCUTET

Anomauin. Y cmammi 00Caioxiceno mparHc@opmayito MeHeodcMeHmy 30ymogoi OisibHoCcmi NIONPUEMCME 6
yMO8ax yu@posizayii ma po3sumxy eiekmponnoi Komepyii. OOIPYHMOBAHO 3POCMAHHA PO 30ymy 5K KI0408020
elemenma onepayitiHoi Mooeni 102iCMUYHUX KOMIAHIH, WO 8U3HAYAE POPMYBAHHA 00X00i8 i KNIEHMCLKOI J10ANbHOCHI.
V3acanvneno meopemuuni nioxoou 0o ynpasninua 30ymom ma 6uU3HAYeHO HeOOXIOHiCMb IHMezpayii MapKemuH208ux,
nocicmuynux i IT-piwens. 3anpononosano KomnieKcHUtl nioxio 00 OYiHKU egexmuenocmi 30ymy, AKUll NOEOHYE
mpaouyitini ginancosi nokazuuxu 3 yugposumu mempuxamu (CR, CAC, LTV). Ilpoananizoeano npakmuxy TOB «Hosa
Howmay ax npuxnao ycniwnoi yugposoi mparncgopmayii 30ymosoi disnvrocmi. OOIPYHMOBAHO HANPAMU NIOBULEHHS
egpexmusrocmi, 30kpema enpogaodicentss S&OP, ceamenmayiio kKiieHmie ma onmumizayio Yu@Gpoeux KaHais.

Karouosi cinoBa: nudposizanis; exekTpoHHa KOMepLis; 30yToBa AisUIbHICTh; MEHEIKMEHT 30yTy; JIOTICTUYHI
MiJNPUEMCTBA

MANAGEMENT OF SALES ACTIVITIES OF AN ENTERPRISE USING ELECTRONIC
COMMERCE TOOLS

Abstract. The article examines the transformation of sales management in enterprises in the context of
digitalization and the development of e-commerce. The growing role of sales as a key element of the operating model of
logistics companies, which determines the formation of income and customer loyalty, is substantiated. Theoretical
approaches to sales management are summarized and the need for the integration of marketing, logistics and IT solutions
is identified. A comprehensive approach to assessing sales effectiveness is proposed, which combines traditional financial
indicators with digital metrics (CR, CAC, LTV). The practice of “Nova Poshta” LLC is analyzed as an example of
successful digital transformation of sales activities. Areas for improving efficiency are substantiated, in particular, the
implementation of S&OP, customer segmentation and optimization of digital channels.
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Hudposizamist 6i3Hec-mpoleciB i BUOyXOBE 3pOCTaHHS EJIEKTPOHHOI KOMEpIii CYTTEBO 3MiHIOIOTH
MIOXOAW 1O YNpaBIiHHA 30yTOBOIO MISUIBHICTIO MiANPHEMCTB. J[Is KOMIaHif JIOTiCTUYHOTO MpOodiito
(30xpeMa B YKpaiHi) 30yT cTae HE JIMIIE 3aBepIIaTbHIM €TaioM KOMEPIIIHHOTO MUK, a SAPOM OTepaIiiHol
MOJIEJIi: caMe Yepe3 AKiCTh HU(PPOBUX KaHAJIB NPOJAXKy, IIBHIKICTH OOpOOKH 3aMOBJICHB 1 IPO30PICTh CEpBicy
(hopMyeThCs BUPYUKA Ta JOSUTBHICTD KIIIEHTIB. Y HAYKOBUX IMPAIIX IMIKPECTIOETHCS, MO e(DEKTUBHICTD 30yTY
3pOCTaE 3a YMOB IHTErpallii MapKeTUHTY, JoricTuku ta IT-piniens, Bukopuctands CRM Ta aHaIITHKY TaHUX,
a TakoX BUOOPY aJleKBaTHUX KaHaJiB po3noainy [1-4]. BogHouac npakTuni Opakye NpUKIaJHUX METOIUK, IO
MOETHYIOTh KJIacH4Hi (hiHaHCOBI iHAMKaTOpH 30yTy 3 dpoBruMu Metpukamu e-commerce (CR, CAC, LTV)
Ta BPaXOBYIOTh CIIENU(IKY JIOTICTHYHHX MiAIPUEMCTB. Lle i 3yMOBITIOE aKTyalbHICTh OOpaHOT TEMHU.

TeopeTuko-MeTONMYHI 3acaan KOMEpLiiHOi Ta 30yTOBOI HisUIBHOCTI BUCBITIEHO B pobotax JI. M.
SAnyesoi, [. I'. JIucaka, O. A. KpyrioBoi (akeHTH Ha CTPYKTYpi KOMEpLiHHOr0o MEHEDKMEHTY Ta OpraHizawii
kaHaniB) [1]. OcobnuBocTi ympaBimiHHS 30yTOM y CydYaCHHX YyMOBaxX 1 (akTOpH pe3yJlbTaTHBHOCTI
npoanaiizoBano H. B. benikoBoto Ta 5. B. CiukaproBoro [2]. TeopeTnuHi ocHOBU (hopMyBaHHS €(EKTHBHOTO
MEHEDKMEHTY 30yTy cuctemaTusye A. M. boiiko (mutanHs GyHKUiN, DPUHIMIIB 1 TOKa3HUKIB €()eKTHBHOCTI)
[5]. Ponb noricTrku y 30yTi Ta B3a€EMO3B’ 130K 3 OIEPAIliftHOI0 MisubHICTIO po3kpuTo B. O. I'natiokom i O. A.
Bopucenkom [3]. [Ipaktnynuii BuMip 1iudposoi B3aemonii 3 kiienramu (CRM, nepconarmizaliis, aHaTiTHKA)
netansHo BucBiTIeHO M. JI. Ilerpenkom [4]. IluTaHHS eneKTpOHHOI KOMEpIi SK KaHAIy PO3MOALTY
NoJaroThesl y HapuasibHOMY mociOnuky T. M. Tapaackinoi, €. M. Crpenbuyka, 0. B. Tepewmko [6]. HasBHi
HaIpPAaIOBaHHS CTBOPIOIOThH HAJIIMHY TEOPETUYHY 0a3y, OJJHaK MMOTPEOYIOTh MOAAIBINOT aJarnTalli 10 peain
YKpaiHCBKOTO PUHKY JIOT1CTUKH Ta KOMIUIEKCHOTO MOE€AHAHHS (hiHAHCOBHX 1 HU(PPOBUX METPHUK Y MIPUKIIAIHUX



pIIIEHHSX.

VYemix 0yIb-SKOro MiANMPUEMCTBA Ha CYJaCHOMY PHUHKY BU3HAYAETHCS HE JIUIIE SKICTIO IPOIYKTY, ajie
1 eEKTUBHICTIO WOTO KOMEPIIHHOI JisUTbHOCTI. BOHA € CyKyIHICTIO TIPOIIECiB, sIKi 3a0e3medyioTh chepy
00MiHy, CIpSIMOBaHy Ha 3a/I0BOJICHHS TOTPEO KIEHTIB 1, sIK (iHATBHUNA pe3yabTaT, OTpUMaHHs NpuOyTKy [1].
VY Mexkax 1i€l KOMIDICKCHOI CHCTeMH 30yTOBa JisUIbHICTh BUKOHYE 3aBEPIAIbHY, ajic BU3HAYAIbHY (PYHKIIIIO.
Bona tpaHchopMmye BUPOOHHYI MOTYKHOCTI Ta PeCypCH MiAIPUEMCTBA y peaabHi (DIHAHCOBI HAAXOIKCHHS,
HEeOoOXi/THI JJIs OJIaIbIIOTO BiATBOPEHHS Kamitay [5].

B yMoBax HacHU€HOT0 Ta BHCOKOKOHKYPEHTHOTO PHHKY 30yTOBa JsUTbHICTh BUMArae CUCTEMaTHYHOTO
yIpaBiiHHS. MeHeIKMEeHT 30yTOBOT AiSIBHOCTI — ¢ KOOPJIMHOBaHA CHCTeMa IUTaHYBAaHHS, OpraHizarlii,
KOOP/IMHAIIiT Ta KOHTPOIIO GYHKILii po3moiay mpoaykiii (mociyr). Moro Mera — ROCSATHEHHS CTpATEridHUX
KOMepIiiHuX uinei mignpueMctsa [2]. CyuacHa cucrema 30yTy Mae OyTH o0Oya0BaHa Ha OCHOBI MMO€THAHHS
TpaauLiHHUX 1 IUPPOBUX KaHATIB. J[s JOTICTMYHMX KOMIIaHIM II¢ O3HAa4ae€, 10 MOpsa 13 (I3HYHUMHU
BiJIICHHSMH Jiefjali OLIbLIOro 3HaYeHHSI Ha0yBalOTh OHJIAWH-TIIAT(HOPMH CaMOOOCTyroByBaHHS, MOOLIbHI
3actocyHkH, API-inTerpauii 3 naptHepamu. Bin y3romkeHOCTI IMX KaHAIIB 3aJICKUTh LIBUIKICT Ta SKICTh
00CITyroByBaHHs KIIEHTIB [2].

EBodronist TexHooriit 3pobuia enekTpoHHYy KOMEpIilo (e-commerce) BU3HAYAUILHUM YUHHUKOM Y
cthepi 30yTy. BoHa € cykymHICTIO KOMEPILIIHUX OTeparliii Ta TpaH3aKIlii, 10 3AIHCHIOIOTHCS 32 JOMOMOT OO
SJICKTPOHHUX MEPEK Ta U(POBHUX TeXHOJIOTIH [6]. Sk KaHam po3moaily, e-commerce Halae MiaMPUEMCTBAM
HU3KY BaroMHX IepeBar. 3aBIsKu [bOMY ITiIIPUEMCTBO MOXKEe 3a0€3MIEeUNTH CYTTEBE PO3IIUPEHHSI PUHKOBOTO
OoXOTIeHHs 0e3 3HauHuX (i3nyHuX iHBecTHuIliil. Kpim Toro, BinOyBaeThCs 3HAUHE 3HIKEHHS TPaHCAKIIHHUX
BUTPAT 32 PaXyHOK aBTOMAaTUYHOI 0OPOOKH 3aMOBIICHb.

VYrpaBnminas 30yToM 'y THU(QpPOBOMY CEpENOBHINI BUMAara€ 3acTOCYBaHHS CIICILiali30BaHOTO
iHCTpyMeHTapito. Lli iHCTpyMeHTH IHTerpYIOTh PYHKIIIT MPOJaXKiB, IOTICTUKHU Ta YIIPABIIIHHS BiIHOCHHAMHU 3
kiieHTamMu. Jlo KITFOYOBHUX MUQPPOBUX IHCTPYMEHTIB, M0 (POPMYIOTH MIEpPEeIyMOBHU A e(heKTUBHOTO 30yTy,
HaJIe)KAaTh:

Ludposi miardpopmu camoodcyroByBanHs. Lle MoOiITBHI JoJaTKK Ta KOpIIopaTuBHi BeO-caiiTi. Bonun
CIyTYIOTh OCHOBHUMH TOYKaMH MPOJAXy, JJO3BOJSIIOYM KIIEHTY CAMOCTIHHO O(QOPMHUTH EIEKTPOHHY
HaKJIaIHy Ta OIUIaTHTH MociyTy. Lle 3a0e3mnedye BUCOKY aBTOMAaTH3aLiI0 30yTy, 3MEHIIYIOUH HAaBAHTAKCHHS
Ha (i3uyHMIA IepcoHal.

Cucremu yrnpaBiiHHA B3aeMoBigHOcHHamu 3 kiieatamu (CRM) Ta Big Data. L1i cucremu 103BONSIOTH
MEHeDKMEHTY 30yTy 30MpaTH Ta aHaJli3yBaTH AaHi PO iCTOPi0 3aMOBIIEHb Ta MOBEIIHKY criokuBadiB. Lle qae
MOJKJIMBICTh PO3POOIATH iHAWBIAYyaIbHI TapupHU Ta MPOAKTHUBHO YIPABIATH JOSUIBHICTIO, IO € MPSIMUM
[IJISXOM J0 HiABHINEHHS noka3Huka LTV.

API-iaTerpamii (Application Programming Interface). Haganns intepdeiiciB s npsmoi interpartii 1T-
cucteM Joricta 3 tuiatpopmamMu B2B-kiieHTiB (iHTepHET-MarasuHiB) € BU3HAYalIbHUM I1HCTPYMEHTOM
onroBoro 30yty. API rapantye 0e3moBHy mepenady JaHHMX, IO KPUTUYHO BAXKJIMBO JUIS LIBHIKOCTI Ta
TOYHOCTI 0OpOOKH BEITMKHX OOCSTIB 3aMOBJICHb.

3aranoMm, omiHKa e(eKTUBHOCTI MEHEIKMEHTy 30yTy Mae OyTH KOMIUIEKCHOIO I OXOILTIOBATH
€KOHOMIYHi, OpraHi3aliifHi Ta TOBEAIHKOBI acmekTH. TpaguliiiHa METOAHMKa mepeadadyac BUKOPUCTAHHS
MMOKA3HUKIB: o0csr peanizarii (OP) — cymapHa BapTicTh peanizoBaHUX MOCTYT (THC. TPH); KOediIliEHT BUTPAT
Ha 30yT (KB3) — yacTka KOMEpUiHHAX BUTPAT Y BUPYHUIl (YUM HIDKYHiT TOKA3HHUK, TUM BHIIA €(DEKTHBHICTD);
penTtabenbHicTh 30yTy (R3) — yacTka YMCTOro MPUOYTKY y BUPYHIIL. IXHE TIOPIBHAHHS B JMHAMIIII J03BOJISE
BUSIBUTH TCHJEHLIIT 3MiHM IPUOYTKOBOCTI Ta MPOAYKTUBHOCTI 30yTOBOT CUCTEMHU.

Pazom 3 TiM cyuacHi mocmimkeHHs [4] TOTOBHIOIOTH (hiHAHCOBI IHIUKATOPH ITU(POBUMHU METPUKAMU,
30kpeMa koeginientom xonsepcii (CR), Baprictio 3amyuenns kiienta (CAC), inmexkcom BiamoB (Bounce
Rate), cepennim goxonom Ha kiieHTa (ARPC) i moxkutTeBoto minHicTio KitienTa (LTV). JonaTkoBi mudposi
METPHUKH (pelleBaHTHI It e-commerce Ta jorictukn) [6]: CR (conversion rate) — gactka KOpHUCTyBadiB, II10
BHKOHAJIM I[iI0BY fito (odopmienns mocraBku); CAC (cost of acquisition) — BapricTs 3amy4eHHs Kili€HTa;
Mae Oyt icroTHO HMxk40r0 32 LTV; Bounce Rate — BincoTok BimMOB (BUXiJl Micis OJHI€T CTOPIHKH/KPOKY);
AOV (average order value) ta ARPC (average revenue per customer) — MNOITHOIIOIOTE PO3YyMiHHS
npubyTroBocTi KaHaimiB, Checkout drop-off map — kapra «Bumagine» y mporeci odpopMiIeHHS, MOKasye, Ha
SKOMY KPOL BTpayaeThCs MOTEHIIHHUI Mpoaax.

Kommnanis «Hosa [lomta» aktuBHO iHTErpye nupoBi KaHa I 30yTy: OHIaiiH-3aMOBIICHHS, MOOITIbHUI
3acTocyHOK, API-intepdeiicu mis B2B-kiienriB. lle mae 3MOry CKOPOTHTH BHTPaTH Ha OOCITYrOBYBaHHS
KITIEHTIB 1 30UIBIIUTH KUTBKICTh 3aMOBIICHb Oe3Mocepe/IHbO depe3 eNeKTpoHHI miardopmu. EdexTuBHiCTh



MeHexMeHTy 30yToBoi misutbHOCTI TOB «Hoga Ilomrra» (HII) Bu3HagaeTbes i1 3maTHICTIO 3abe3medyBaTH
ctabimpHE 3pocTaHHs o0csariB peamizamii (OP) mpu omgHouacHiW omTHMi3allii KOMEpIIHHUX BHTpPAT Ta
MaKCHUMaJbHOMY BHKOPHCTaHHI 1HCTPYMEHTIB eNeKTpoHHOi kKomepuii. [IpoBemenmii anamiz 3a JO3BOJISE
BUSIBUTH CTiMKI TEHIEHLIi, 30KpeMa Ti, IO MOB’s3aHi 3 aJaNTali€l0 IO PUHKOBUX 3MiH Ta iHTEHCHBHOIO
mudpoeizamiero [7].

Jy1st TOricCTUYHOTO oIepaTopa, IHTErPOBaHOTO B €-commerce, TpaauiliiiHi (JiHaHCOBI TOKa3HUKU MalOTh
OyTu HonoBHEHI HUPpoBUMHU MeTpukaMu. Haiibinem kputnunumu €: koedinienT konsepcii (CR), BapTicTsb
sanmyuenns kiieHta (CAC) ta moxurreBa miHHicTh KiieHta (LTV) [4]. Bucokuit CR MOOiIbHOTO J101aTKy
(monaxg 68 %) € mpsmum noka3oM edexTuBHOCTI IT-pimiens. Ile mocsraerhcs 3aBAsSKU HEepCOHATI3ALT
(30epexeHHs mabIoHIB, naHux oTpuMyBadviB) Ta API-interpauism [8]. Bapricts 3amydenns kiienta (CAC)
Ta MoxuTTeBa LiHHICTH KiieHTa (LTV) nemoHcTpytoTs Bucoke cmiBBigHomeHnHs LTV/CAC, ske cTaHOBUTH
maiixe 13/1. BBakaeThes, 1110 ONTUMANbHE CITIBBIIHOIICHHS Uil CTabiIbHOTO Oi3Hecy ctaHOBUTH 3:1 [6].
Hanzsuuaiino Bucokuii mokazHuk HII miaTBepaxye, o KOMOaHis Mae 3HAYHUNA pe3epB AJS MONATBLIMX
IHBECTHLIH y 3aJy4eHHS] HOBUX KITI€HTIB.

3acrocyBanHss CRM Ta Big Data-ananiTiku € Ko4oBuM y 30yToBiit cuctemi «Hosoi [Tomti». Bonn
3a0e3MevyIoTh:

1. IlIporuo3 monury: To4dHe NMPOrHO3YyBaHHS HABAHTAXXCHHS Ha COPTYBAJbHI TEPMIiHAIH IO3BOJISIE
3actocoByBatH S&OP-y3romxkenns (Sales and Operations Planning), MiHiMi3yloun mpocToi Ta HaaMmipHi
oreparliiiHi BUTpaTH, IO onocepenkoBaHo 3HmKye KB3.

2. CerMmeHTamiro Ta TmepcoHamizamiro: HaganHa iHAMBiMyansHUX TapudiB Ta NPOAKTHUBHE
iH(OpMYBaHHS PO 3aTPUMKH (O TOTO, SIK KIIEHT 3BepHYBCs) miaBuinye LTV 1 3MiLHIOE JOSIIBHICTD, 110 €
OCHOBOIO JIOBTOCTPOKOBOTO 30yTY.

TakuMm anHOM, MEeHEKMEHT 30yToBoi AisutbHOCTI HII meMoHCTpy€e BUCOKY epeKTHBHICTh: KOMIaHisI HE
JIMILIE Hapolye oOcAry peamiszauii, aje i cucremarndyno 3Hmkye KB3 3a paxyHok aBTOMaTH3awii (BUCOKHI
CR) ta 3a6e3neuye MoTyKHY JIOsUTBHICTB KiieHTiB (Bucokuii LTV / CAC).

3arasoM, MOKHa BIIMITUTH BHCOKY e(QeKTHBHICTh 30yToBOi cuctemun TOB «Hosa momray» (KB3
samkyeThes, LTV / CAC Bucokuit). OgHak, a1 3a0e3nedeHHs CTiiKoi KOHKYPEHTHOI IepeBaru B yMOBax
3arocTpeHHst 0OPOTHOM 3a KITi€HTa Ta HEOOXITHOCTI MOAANBIIOTO 3HIKEHHS ONEePalifHAX BUTPAT, HEOOXiTHO
BIIPOBINTH HU3KY IUILOBHX 3aXO0iB, CPOKYCOBaHHX Ha MOTNIMOJeHHI M(POBOI iHTErpalii Ta y3roKeHH1
30yTy 3 OIepariifHiM TUTaHyBaHHSIM:

1. BripoBamkeHHS MeXaHi3My y3ropkeHHs 30yTy Ta omepariiii (S&OP) Ha TakTHuHOMY piBHI

S&OP (Sales and Operations Planning) — 1e npotiec, CpsAMOBaHHU# Ha Y3rOKEHHS TUIAHIB MPOIAXKIB
i3 peabHUMH JIOTICTUYHHMHU Ta ONEpPallifHUMHU MOTYXKHOCTAMH TianpuemctBa. Y Bunaaky HII, ne mikosi
HAaBaHTa)XXCHHS MOXYTh BHHHKATA HECMOJIBaHO (HANpPUKIAA, IiJ 9Yac akmid Benukux B2B-kiieHTiB),
BiJICYTHICTb y3TOJKEHOCTI MPU3BOAUTH A0 HEBUIPABIAHOTO 3POCTAHHS BUTpAT Ha IOHAJHOPMOBY POOOTY abo
JIOTICTUYHI MaHEBPU.

2. CermenTariist Kai€eHTiB Ha ocHOBI LTV mys omrumisartii pekiiaMHUX BHTpAT

Hamzeu4aitno Bucoke crmiBBigHomeHHs LTV / CAC cBiguuTh po 3HAYHUHN pe3epB I ehEeKTHBHIIIOTO
BUKOPHUCTaHHS MapKETUHTOBOT0 OrokeTy. Hapasi OrokeT po3noainsgeTbes piBHOMIPHO, IO € Hee(heKTHBHUM
3 MOTJISIAY MakcUMi3allii mpruoyTKy.

3. Bnockonanenns intepdeiicy mudposux kanams a1 migsumeHds CR ta samwkenns KB3

HeszBaxkatoun Ha Bucokmii CR MoOGinmbHOro momatka (0mu3pko 70%), 3aBXIW iCHYe HpPOCTip s
MiHimizauii «Bunazaine» (Checkout drop-off) Ha erami odopmnenns. Koxxken BTpaueHWI KIi€HT, IO HE
3aBepmrB 0(hOPMIICHHS OHJIAMH, CTBOPIOE IMMOTEHITIHE HaBaHTAXCHHS Ha TOPOTHil odaiH-KaHaI.

BHUCHOBOK

B ymoBax 3pocTtaHHs e-COMMerce 30yToBa MisUIbHICTH TpaHChOPMYeThCs 3 (iHANBHOI CTail
KOMEPITIHOTO UKy Ha KITFOYOBE AP0 ONEpaIliifHOT MOJIENi JOTiCTHYHOTO MiANpUeMCTBa. 1i eeKTHBHICTH
KPUTUYHO 3aJE€XHUTh BiA iHTerpauii JoricTWkH, MapkeTuHry Ta IT-pimeHs. Bu3zHaueHo, 110 OCHOBHMMH
THCTpyMeHTaMH e-commerce y 30yTi € MoOUThHI TuiaTgopmu camoobciyropyBanHs, cucteMu CRM ta API-
iHTerparii, ski 3abe3neuytoTh BHCOKM KoedimieHT koHBepcii (CR), 3HWXKYIOTH omeparliifiHi BHTpaTH Ta
3MILHIOIOTh IOKUTTEBY LiHHICTH KitieHTa (LTV). loBeneHo, 1mo oniHka eeKTUBHOCTI MEHEIKMEHTY 30yTy
Mae OyTH KOMIUIEKCHOIO Ta TO€IHYBaTH KinacuuHi ¢inancosi mokasuku (OP, KB3, R3) i3 mudposumu
merpukamu (CR, CAC, LTV).



AHaji3 opranizamiifHo-ekoHOMIUHOI misutbHOCTI TOB «HoBa momtay miaTBepamB ii ctaTyc sK jJigepa
PUHKY, YUl MEHEPKMEHT 30yTy 06a3yeTbes Ha TIMOOKIH iHTETpallii JOTiCTUYHUX MOTYKHOCTEH Ta ITU(POBUX
IHCTpYMEHTIiB e-COmmerce. 3 MeTOI0 MOAANBLIOro MiABHIICHHS e(EeKTUBHOCTI 30yTy Ta MiHiMizamii
BUSIBIIGHUX ca0KocTell, OOIpyHTOBaHO HHU3KY MPOMO3ULIH, 10 chOKyCOBaHi HA CTPATETiYHOMY YIIPABIiHHI.
3o0kpema, 3aIpoIIOHOBAHO BITPOBAKEHHS MexaHi3My S&OP 11 y3romkeHHs 30y TOBUX TUTAHIB 3 OTIEPAIliIMH,
a TaKOXK PEKOMEHIOBAHO cerMeHTaiiro KiieHTiB 3a LTV gepes CRM-cucreMy 1uIst onTuMizaliii peKIaMHIX
inBectuiil. Kpim Toro, monmaneire BaockonaieHHss CR y mudpoBux kaHamax yepe3 A/B-tecTyBaHHs Ta
CIIPOIIICHHS 1HTEP(EiCYy M03BOJUTH NMEPEBECTH OUIbIIE KIIEHTIB Y HaWICIICBIIMHA KaHAJ, 110 3a0e3MMeYnTh
nonarkose 3HmkeHHss KB3 ta Makcumizye LTV y TOBrocTpokoBiii epCrieKTUBI.
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